
 

Setting the Best Asking Price for Your Home 

Pricing your home accurately—based on current market conditions—is one of the most powerful 
tools you have to ensure a fast, profitable sale. A well-priced property attracts serious buyers, 
generates competitive offers, and often sells at or above asking price. 

 

       Why Pricing Matters 

• Homes have the highest chance of selling within the first 7 weeks on the market. 

• Properties priced 10% above market value are significantly less likely to sell during this 
window. 

• Roughly 75% of homes are listed 5–10% too high—often due to personal bias or a desire to 
leave room for negotiation. 

• Overpricing can lead to longer time on market and ultimately lower sale prices. 

• Underpricing, while risky, can trigger multiple offers and a quick sale—often at or above 
asking. 

 

    The Role of Your REALTOR® 

A skilled REALTOR® brings: 

• Deep knowledge of local market trends 

• Access to current listings and recent sales 

• Strategic pricing advice based on comparable properties 

• Guidance through changing market conditions 



Your REALTOR® will help you set a price that maximizes interest and minimizes time on market—
while protecting your bottom line. 

 

      Understanding Market Conditions 

1. Seller’s Market 

• Demand exceeds supply 

• Homes sell quickly, often with multiple offers 

• Sale prices may exceed asking 

2. Buyer’s Market 

• Supply exceeds demand 

• Homes stay on the market longer 

• Buyers have more negotiating power 

• Prices may soften 

3. Balanced Market 

• Supply and demand are roughly equal 

• Prices remain stable 

• Homes sell within a reasonable timeframe 

 

           Key Factors That Influence Market Value 

1. Location 

• Proximity to schools, parks, transit, and shopping 

• Quality of neighbourhood planning 

• Future zoning and development plans 

2. Property Characteristics 

• Age, size, layout, and architectural style 

• Lot size, shape, privacy, and landscaping 

3. Condition of the Home 

• Functionality of major systems (HVAC, electrical, plumbing) 



• Visual appeal and cleanliness 

• Floor plan and first impressions 

4. Comparable Properties 

• Ask your REALTOR® for a Comparative Market Analysis (CMA) 

• Review recent sales of similar homes in your area 

5. Market Conditions & Economy 

• Inventory levels and buyer demand 

• Mortgage interest rates 

• Local and national economic trends 

 

   Final Thought 

The market—not sentiment—determines value. With the right pricing strategy and expert 
guidance, you’ll position your home to sell quickly and profitably. 

 

 

Ready to take the next step in your real estate journey?  

The Twin Waterfalls Team combines expert guidance, strategic insight, and a proven track record to help you 

build lasting wealth through smart property investment. 

Whether you're a first-time buyer, seasoned investor, or exploring new opportunities, we’re here to help you 
move forward with confidence. 

   Contact the Twin Waterfalls Team today Let’s turn your goals into reality—one property at a time. 
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